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Citypress has a strong track record of working hand in hand with media on 
initiatives which benefit our clients and generate quality content for key 
industry titles.

The National Federation of Builders (NFB) has been a Citypress client 
for over 10 years, growing with us from an initial regional brief to an 
organisation whose views we represent nationally on all matters relating  
to construction.

We deal with leading industry title Construction News (CN) on an almost 
daily basis so the magazine was a perfect choice for us to pitch an initiative 
focusing on the Fastest Growing Companies in Construction.

As well as offering an interesting analysis of the SME contractor sector  
for CN, the feature gave the NFB access and exposure to the key market  
it recruits its membership from.

Using publicly available data from Companies House we were able to 
determine a list of businesses that had demonstrated the highest rate of 
growth and contact them to inform them of their inclusion in the report.

We interviewed the top performers and a number of the most interesting 
businesses were profiled on the CN website.

Region-specific press releases were also prepared to secure newspaper 
coverage for featured companies in their local media.
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Wessex Building Services is 
a mechanical and electri-

cal contractor, specialising in 
providing the complete spec-
trum of building systems.

Its services include air con-
ditioning, lighting, fire alarms, 
security systems, lightning pro-
tection and other M&E ancillary 
requirements. 

Since 1996, the company has 

also been involved in the instal-
lation of cable management and 
electrical services to various 
telecom suppliers.

It focuses on end user clients, 
both design and build and com-
petitively tendered projects, and 
the business development plan 
for the coming year.

Contract values for new build 
and refurbishment work in 

the industrial and commercial 
market range from £50,000 to 
£2 million. 

An  8.8 per cent increase in 
turnover from the previous 
year means it is now around 
£6.6 million.

 Turnover growth* 
2003 / 2004: £23 
2007 / 2008: £6,625        

WESSEX  
BUILDING 
SERVICES
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Micra Contracts, the construction arm of Bris-
tol-based Micra Group, was set up in 1997 as a 

specialist fit-out contractor, Micra Interiors.
The company launched in 2002 and has 

already overtaken the £14 million-turnover in-
teriors division.

This rapid growth has been helped by the buoy-
ant market for new-build apartment develop-
ments – its single largest source of work.

Success is down to “lots of work and offering 
a quality service”, says joint managing director 
Mike Holt.

 Turnover growth 
2003 / 2004: £53  
2007 / 2008: £9,581
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KNIGHT  
REAL ESTATE

HOW WE COMPILED THE LIST OF FASTEST GROWING COMPANIES

Welcome to CN’s review of the 100 fastest growing companies in construction – a unique insight 
into some of the industry’s most entrepreneurial firms. Over these pages, you will see a huge a 
variety of company sizes and sectors, all with one thing in common – they have seen fantastic 
growth in profit over the past few years. 

We haven’t plucked this list out of the air – the companies were selected from an analysis of 
Companies House accounts filed up to the end of last financial year. 

It is based on compound annual growth rates measured between 2003/04 and 2007/08. We 
analysed all companies defined by the Government as being involved in construction but 
excluded companies which were very small. Some of the companies are well-known but many 

are relatively small and unknown.
Thanks to my colleagues Alasdair Reisner, Nina Lovelace and Jennifer Palmer-

Violet who worked on this project. And thanks to B&CE and the National 
Federation of Builders who have both supported it. You can read their views on 
page 11 and 12 respectively.

 
Nick Edwards 
Editor

* Turnover growth 
figures quoted at the 
end of each section are 
in £000’s

Knight Real Estate is a devel-
oper of high quality com-

mercial property. 
Its approach towards joint 

ventures, partnerships and 
other investment funding 
packages enables the company 
to maximise growth through 
acquisition, sale and leaseback 
and speculative developments

Established in north east 
Scotland in 1987, it has built 
a reputation for the develop-
ment of contemporary proper-
ties throughout the UK, for a  
diverse range of markets. 

Knight completed its flagship 

development, the £7 million 
Chameleon Business Park in 
Livingston, in early 2006. It se-
cured a five year lease on 47,000 
sq ft of office accommodation 
from Amec at its Quattro Busi-
ness Park in Aberdeen, which 
was purchased in a JV partner-
ship, Cascade Estates LLP. 

Bluesky Business Space has 
confirmed a ten year lease at 
the £45 million office develop-
ment near Aberdeen. 

 Turnover growth 
2003 / 2004: £65 
2007 / 2008: £14,902
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